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‘Look Before you Diversify 
/How Companies Now Use Credit to 
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Equipment Manufacturers 
To Sponsor Standardization 


Two programs for the interna- 
tional standardization of data 
processing machines, including 
electronic computers, and office 
machines are to be sponsored by 
the Office Equipment Manufac- 
turers Institute (OEMI). trade 
association of the $4%4 billion- 
a-year office equipment industry. 
The programs will be organized 
under the procedures of the 
American Standards Association. 

“The efforts of the data proc- 
essing program will result in 
logical systems standards, includ- 
ing a common language, which 
will enable users of electronic 
data processing equipment to 
interchange information and 
programs among computers,” 
said Alfred J. Ball, OEMI presi- 


dent. 


Maybe some youngsters 
are called problem children 
because they think they 
know all the answers. 

—Hal Cochran 
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